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Aft er a fi ve-year hiatus, it is certainly great for IFN Singapore 
Forum to be back in Singapore, and to a great reception at 
that. 

With its laissez-faire approach to Islamic fi nance, Singapore 
is almost a foil to Malaysia’s well-known top-down strategy. 
Shariah compliant fi nancing activities have been sporadic and 
sparse and nowhere near the levels in neighboring Malaysia 
or Indonesia. But in the last two years, we’ve seen more 
movement on the ground: more foreign banks have begun 
opening dedicated Islamic fi nance desks in the city, leveraging 

Singapore’s international stature and infrastructure to tap international fl ows; more deals 
are being closed; and more Islamic fi ntech initiatives are being rolled out.

We took FTSE Russell’s decision to launch the FTSE ST Singapore Shariah Index at the 
forum as an encouraging indication of the country’s potential and future. It is the second 
Islamic index by the group out of Singapore aft er 12 years.

Th ere is little doubt that there are industry players serious about building sustainable 
and sizeable Islamic fi nance businesses in Singapore, and the regulator is ready to listen, 
as demonstrated by its participation in the high-level closed-door dialogue session 
we organized aft er the forum. We hope that the engagement will continue and yield 
productive outcomes.

We are looking forward to being in Singapore again next year.

Most sincerely,

Vineeta Tan
Editor
Islamic Finance news
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Regulatory environment

Singapore’s Islamic fi nance industry is not accorded incentives like its 
neighbors; instead it is given non-preferential treatment as a matter 
of being fair to the conventional fi nance sector. Islamic fi nance and 
banking are governed under the same regulation, the Banking Act, 
which treats Shariah compliant fi nance within a secular legal structure, 
with no reference to Arabic names.

Like other jurisdictions attempting to enhance their Islamic fi nance 
industry, Singapore introduced new rules between 2005 and 2009 
legislating Shariah banking and fi nancing instruments as well as 
amendments to tax regulations which removed additional tax 
obligations arising from the asset-based nature of Shariah transactions. 
In 2010, guidelines on the application of banking regulation to Islamic 
banking were introduced.

In 2013 however, two Islamic fi nance tax incentives were not 
renewed, casting doubts on Monetary Authority of Singapore (MAS)’s 
commitment to Islamic fi nance and banking. Yet despite so, the 
regulator has consistently reaffi  rmed its Islamic fi nance dedication.

On the 8th April 2015, a conditional provision for the remission of 
stamp duty on Islamic fi nancial contracts was made via the Stamp 
Duties (Islamic Finance Arrangements) (Remission) Rules 2015.

In June 2015, the deputy managing director of MAS, Jacqueline Loh, 
confi rmed that the central bank was working in collaboration with 
industry participants and other government institutions to provide 
greater clarity in the regulatory and tax treatment for Sukuk including 
a potential pre-approved standardized template for common Sukuk 
structures.

Banking and fi nance

Singapore had one fully-fl edged Islamic bank: Islamic Bank of Asia 
(IB Asia). But the country’s Islamic banking industry, which had high 
aspirations with IB Asia, saw disappointment following the 2015 
announcement that IB Asia will cease operations due to its failure 
in generating economies of scale. Th is is despite Shariah banking 
assets in Singapore growing 73% since 2010 and the number of banks 
involved in Islamic banking doubling to 15 over the fi ve-year period 
since then. IB Asia’s parent DBS Group Holdings, however, has said 
that it will maintain an Islamic portfolio.

Other prominent Islamic banking service providers include 
Maybank, CIMB and Standard Chartered. 2017 saw RHB Bank and 
Qatar National Bank setting up Islamic fi nance desks and Al Rajhi 
Malaysia expressing interest to expand to the Lion City.

Sukuk

In general, Singapore has a relatively lackluster Sukuk market: 
government agencies have been active bond issuers in order to 
develop the nation’s capital markets; however, in the past fi ve years 

there have only been 31 Sukuk issuances in the country, according 
to MAS. Th e lack of Sukuk activities has been attributed to the 
great comfort of issuers with conventional facilities and the lack of 
incentives to pursue Islamic debt.

Th is year though, Sinarmas Land (SML), a Singapore-based 
investment holding company, proposed a 20-year Sukuk Musharakah 
program for the amount of RM2 billion (US$490.08 million). RAM 
Ratings assigned an ‘AA3(s)/Stable’ rating to the proposed issuance. 
Th e paper is backed by an irrevocable and unconditional purchase 
undertaking provided by SML. No date of issuance was announced as 
at the time of writing.

Asset management

While Singapore’s Shariah banking and Sukuk segments may not 
be robust, however, Singapore is well positioned to leverage its 
sophisticated wealth management expertise and the burgeoning 
wealth of Asia to develop a strong Islamic asset management 
repertoire. Th e country is home to one of the world’s largest Islamic 
real estate investment trusts, Sabana REIT, which was expected to 
bring hope to the country’s ailing Islamic fi nance industry: in 2016, 
Sabana REIT confi rmed plans to acquire three diff erent properties 
and also met with China’s Sichuan Development Holding to explore 
Islamic fi nance opportunities.

However in early 2017, the unitholders of the REIT opposed its 
lackluster performance in which its distribution per unit (DPU) in 
the fourth quarter of 2016 fell 32.8% year-on-year from the DPU 
reported in the fourth quarter of 2015. A new shareholder, e-Shang 
Redwood (ESR), entered the scene, and the manager of the REIT 
was to be removed. Th e REIT’s plan to buy a property in Changi was 
terminated, and ESR’s negotiations to buy the REIT ceased. Th en 
Kevin Xayaraj, CEO and executive director of the manager, stepped 
down; with the board still looking to fi ll the post.

But the REIT is making amendments to stay in the game. It entered 
into a fi nancing deal with UOB Bank for a SG$30 million (US$22.23 
million) secured four-year term loan facility, which will be utilized 
to repay existing borrowings and for working capital purposes. A 
strategic review exercise is also in the works.

Fintech

Th e city state is home to at least two Islamic fi ntech start-ups: Club 
Ethis and Kapital Boost. In the fi nal quarter of 2016, Kapital Boost 
was certifi ed Shariah compliant by Financial Shariah Advisory & 
Consultancy.

Th is year, Alpha Fintech collaborated with Bahrain’s Finocracy 
to bring its end-to-end payment solution to the GCC region’s 
e-commerce market participants. Th e eff ort will aid banks to quickly 
access new fi ntech partners across the entire payment, risk and 
commerce spectrum, as well as create opportunities for GCC retailers 
to capitalize on a 20% year-on-year e-commerce market growth.

Singapore: Still a struggle
Unlike neighbors Malaysia and Indonesia, Singapore is still fi nding its way in developing its Islamic 
fi nance industry, due to many reasons including weak political will and the unwavering strength of its 
conventional fi nance market. DURGAHYENI MOHGANA SELVAM brings an update of the Lion City’s 
Islamic fi nance industry.
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Speaking to the industry, it is clear that positions are polarized.

“We defi nitely see potential for Islamic fi nance in Singapore, the 
sector could certainly fl ourish here and it is an area that we are 
exploring with interest,” said Amirah Husni Zai, the manager of 
product structuring and syndication, Islamic global banking, at 
Maybank Singapore.

But others disagree.

“Over the last couple of years we have only seen a handful of 
transactions, and I think it will be a while before we see any real 
traction. Th ere has been a lot of talk around Islamic fi nance for 
the last decade, but we haven’t seen any meaningful progress,” said 
Simon Chen, a vice-president and senior analyst at Moody’s Investors 
Service.

“Being a fi nancial hub, you would expect more Islamic instruments 
to be issued out of Singapore,” agreed Hanim Hamzah, the regional 
managing partner at ZICOlaw. “It has all the infrastructure in place, 
and all the rules and regulations in force to facilitate that, but it does 
not seem to have really taken off  in the way we expected.”

So what is the real story?

Chinese wall

Despite multiple attempts to create a thriving Islamic fi nance 
industry, Singapore has so far struggled to carve its own path — 
overtaken not only by regional peers such as Kuala Lumpur, but even 
by international non-Muslim jurisdictions such as London and Hong 
Kong. So why has the city-state been so slow on the uptake?

Th ere is no problem from a regulatory perspective. Between 2005 
and 2010, Singapore introduced a plethora of new rules to smoothen 
the path for Islamic transactions, legislate for Islamic banking and 
fi nancing and amend the tax regulations to ensure a level-playing 
fi eld. Although in 2013 much was made of the fact that the Monetary 
Authority of Singapore (MAS) decided against the renewal of two tax 
incentives for Islamic fi nance, raising doubts as to its commitment 
toward the sector, recent steps such as the 2015 provision for the 
remission of stamp duty on Islamic products and further attempts to 
ensure equal treatment for Sukuk suggest that Islamic fi nance remain 
fi rmly on the regulatory radar.

So what is holding it back?

Singapore: Has the lion recovered its roar?
On paper, Singapore has everything going for it. Global fi nancial hub, robust regulation, respected center 
of expertise and existing framework for Islamic fi nance infrastructure. So why has the Lion City stayed so 
quiet? And with RHB Singapore closing one of the largest Islamic hotel deals on record last week, could this 
be the start of a new era for Islamic fi nance on the island? Th e answer, LAUREN MCAUGHTRY discovers, 
is surprisingly divisive…
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Tax treats

One argument is the question of incentives — a controversial topic 
that many believe is at the heart of the sector’s stunted development.

“MAS adopts a level-playing fi eld approach toward Islamic fi nance 
and has accommodated this growing sector within its single 
regulatory and licensing framework. Working closely with the 
Ministry of Finance and Inland Revenue Authority of Singapore, 
[the] MAS seeks to ensure that Shariah compliant products are 
also not disadvantaged in tax treatment vis-à-vis other fi nancial 
products,” said the regulator. “Singapore currently enjoys a diversity 
of local and international fi nancial institutions off ering Islamic 
fi nancial services. We welcome fi nancial institutions to play a larger 
role which would lead to a more vibrant and competitive Islamic 
fi nance industry.”

Th is sounds reasonable, but some practitioners believe that a level-
playing fi eld is not enough — in order for Islamic fi nance to fl ourish, 
it must be given special treatment.

“Th e hard truth is that doing Islamic fi nance within the same 
conventional regulatory framework without incentives turns out 
to be a lackadaisical attempt for this country,” said Norsuria Jani, a 
senior compliance analyst at RHT Compliance Solutions, pointing to 
the withdrawal of the country’s only Takaful player (HSBC) in 2013 
and the closure of DBS’s Islamic subsidiary, the Islamic Bank of Asia, 
as proof of the problems inherent in the egalitarian approach.

“Th e lack of incentives, specifi cally for clients, is one of the biggest 
issues here and it would certainly help to kickstart the industry, as it 
did in Malaysia,” agreed Nazzi Beck, the head of Islamic banking at 
FAB Asia. “Without them, there are fewer reasons for corporates to 
look at Islamic transactions as an alternative.”

But why should a level-playing fi eld be a problem? Why should 
Islamic fi nance need a head start? Other jurisdictions have opted for 
an even-handed approach with acknowledged success — London 
being a case in point — so why does Singapore’s sector need its hand-
holding?

“I think it is a combination of factors. One is that Singapore joined a 
bit late in the game, following behind Malaysia and the Middle East 
and even London and Hong Kong. Second, the population for retail 
banking is not strong, even though it sits strategically between two 

big Muslim-populated countries, and that reduces the available pool 
of Islamic funds,” said Hanim. However, she warned that incentives 
are not the answer. “Islamic fi nance has to be competitive with the 
conventional — the market should decide. Too many incentives, and 
the market will become distorted.”

Sukuk start

Th ere is no denying that up until now, Singapore’s Shariah compliant 
debt capital market has been a bit of a non-starter. According to 
the MAS, over the past fi ve years up to February 2018, the state has 
seen just 31 Sukuk issuances — due in part to the vibrant and robust 
conventional debt capital market, which off ers little impetus for 
entities to seek alternative sources of fundraising.

Th ere have been a few pockets of activity, however, which suggest 
that the market could fi nally be on the move. In April 2016, Maybank 
Singapore announced a fi rst-of-its-kind Islamic fi nancing deal worth 
SG$260 million (US$190.79 million), in partnership with RB Capital, 
to fund a 442-room, mid-tier Holiday Inn Express in Singapore’s 
Clarke Quay.

“Hospitality-related assets are not typical in Islamic fi nancing, which 
makes this the fi rst to be done in a secular country, and also one of 
the biggest Islamic deals in Singapore,” said the group.

“Th e deal generated a lot of interest, and there is plenty of investor 
demand, so I can certainly see this kind of headline transaction 
happen again,” Amirah told IFN.

And, indeed, it has. In July 2018, RHB Bank Singapore extended 
a SG$300 million (US$220.14 million) fi nancing to Singaporean 
property investment and development fi rm Royal Group to fund 
the fi ve-star SO Sofi tel Singapore Hotel. Th e deal, one of the largest 
Islamic hotel fi nancings on record, represented Singapore’s fi rst 
Islamic bilateral hotel fi nancing transaction, the fi rst Islamic real 
estate fi nancing in Singapore’s core central business district and the 
fi rst Islamic fi nancing for Royal Group.

So is this the start of a brave new world?

“I think there has been some uptake, and we will see more. With oil 
prices coming up, there could be a resurgence of issuance, and with 
its Islamic fi nance infrastructure already in position, Singapore is 
well-placed to capture corporate capital-raising in the region,” said 
Hanim. “Its strength in real estate will stand it in good stead here, 
especially with the general trend toward REITs, while infrastructure 
is another opportunity — Sukuk need hard assets, and Singapore has 
big development plans, so I think we could expect to see a mixture of 
conventional and Islamic structures in upcoming projects in order to 
attract the widest range of investors.”

Unique opportunities

Nazzi is also optimistic. FAB Asia kicked off  its Islamic fi nance 
activity in Asia just over two years ago, out of its regional 
headquarters in Singapore, and has already undertaken a number of 
transactions.

“We are focusing on the key Islamic markets in the region, namely 
Indonesia and Malaysia,” said Nazzi. “We are focusing on developing 
cross-border deals, providing dollar funding to corporate entities 
looking to tap Islamic liquidity in Asia Pacifi c as well as the Middle 
East.”

Being a inancial hub, 
you would expect more 

Islamic instruments to be 
issued out of Singapore. It 
has all the infrastructure in 
place, and all the rules and 
regulations in force to facilitate 
that, but it does not seem to 
have really taken off in 
the way we expected
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Nazzi points out the benefi t of Singapore’s global reputation as a 
fi nancial center. “We want to facilitate the fl ow of liquidity between 
Asia and the Middle East, and Singapore can play a key role in that. 
In terms of our ability to do Islamic transactions, there are a number 
of advantages to operating out of Singapore.

“Th ere is a lot of liquidity here, and the banking industry is much 
more developed than its neighboring jurisdictions of Malaysia and 
Indonesia. As Singapore adopts a single system regulating both the 
Islamic and conventional banks, the requirements are not as rigid as 
in some other jurisdictions — for example, regarding human capital 
or segregation of capital. Th ey make it easy to set up an Islamic 
window, and as long as you operate within the existing banking 
regulations as well as the Islamic banking guidelines, the regulators 
encourage the growth in Islamic banking activities here.

“Finally, one of the biggest barriers to Islamic fi nancing in Singapore 
in the past has been legal costs. Th ese have come down signifi cantly 
over the last few years, given the increasing number of law fi rms 
involved in Islamic transactions, and are now largely comparable 
to the conventional market, which we expect to have a substantial 
impact on transaction volumes.”

But not everyone is so optimistic.

“In 2018, public bond issuance overall in the Singapore dollar has 
languished given the strength of the US dollar,” said Todd Schubert, 
the managing director of fi xed income research at the Bank of 
Singapore. “Within the Islamic fi nance arena, Sukuk issuance in 
Singapore dollars, as well as Sukuk issuance in US dollars, from 
Singapore companies has essentially been non-existent.”

“For companies that are borrowing, at the end of the day the most 
important thing is that the transactions are cost-neutral,” added 
Chen. “Th ere is still the perception that Islamic transactions are 
more expensive than conventional ones. I don’t have a good sense of 
whether this is going to be a genuine trend or not.”

Asset options

Of course, the Sukuk market is not the only aspect of Islamic fi nance, 
and there are other arenas in which Singapore could perhaps be 
more suited to a starring role. Th e obvious opportunity is in asset 
management, as a leading wealth center for the region and the 
domicile of choice for many high-net-worth individuals (HNWIs) 
from Indonesia, Malaysia, Brunei and beyond. Asia Pacifi c is the 
world’s largest market for HNWIs, with wealth in the region expected 
to top US$100 trillion by 2025. But can Singapore capture a slice of 
the Shariah compliant pie?

Th e country has certainly got the sector in its sights, and has recently 
been building bridges with Muslim-majority jurisdictions in an 
attempt to access new pools of Islamic wealth. In June, Singapore’s 
Gulf Asia Shariah Compliant Investments Association’s secretary, Raj 
Mohammad, traveled to Saudi Arabia to expand bilateral relations 
with the Kingdom and discuss potential collaborations, as well as to 
meet with potential Saudi investors keen to explore Singapore as their 
gateway to Asia.

“Th ere is certainly an opportunity in high-net-worth wealth 
structuring. Our ZICO Asset Management division is going from 
strength to strength, and its clientele (including Indonesian HNWIs) 
continues to grow,” noted Hanim.

“For Islamic fi nance, wealth management is the primary space where 
we see that Singapore could play a role,” agreed Amirah.

Between 2010 and 2015, Singapore saw Islamic assets under 
management increase by 22%, and players such as Sabana REIT, the 
world’s largest Islamic real estate investment trust, have acted as fl ag-
bearers for its Islamic asset management industry. Th e last year has 
seen the fi rm wobble, however: with shareholders complaining of 
falling returns, senior management departing, merger talks between 
Sabana and Warbug Pincus-backed E-Shang Redwood called off , 
plans to buy a property in Changi terminated and gross revenues in 
the fi rst quarter of 2018 sliding a further 4.4%.

Th e future 

So where else can Singapore look to make its mark? Th ere is one 
area of Islamic fi nance in which the city-state has in fact already 
carved out its own territory — staking a claim and supporting it 
with genuine momentum. Islamic fi ntech is one of the most exciting 
trends of the moment, and surprisingly, Singapore is riding at the 
crest of the wave. Home to a multitude of Islamic fi ntech start-ups 
including Ethis Crowd and Kapital Boost, Alpha Fintech (which 
recently collaborated with Bahrain’s Finocracy to bring its end-
to-end payment solution to the GCC region’s e-commerce market 
participants), Bayan Token, Noor Coin and Master Th e Crypto, 
Singapore also hosts industry association the Islamic Fintech 
Alliance, while in December 2017 the Singapore Exchange launched 
the world’s fi rst Shariah compliant gold futures with the Singapore 
Kilobar Gold contract, in partnership with the World Gold Council 
and the Singapore Bullion Market Association. Could this be where 
the country fi nally makes its mark?

“I think we will see more activity coming from Singapore, and there 
is a lot of opportunity here,” concluded Syed Muhammad Alsagoff  
of Pergas Investment Holdings, the business arm of the Singapore 
Islamic Scholars and Religious Teachers Association (Pergas), a non-
governmental organization dedicated toward raising the quality of 
Islamic education.

“But we need more support from the regulators, and more input 
from our neighboring countries. Th ere is a dearth of Islamc fi nance 
experts in Singapore at the moment — the industry cannot evolve 
in a vacuum, and we need to engage with other markets in order to 
move forward.”

But we need more 
support from the 

regulators, and more input 
from our neighboring 
countries. There is a dearth 
of Islamc inance experts in 
Singapore at the moment — 
the industry cannot evolve in a 
vacuum, and we need to engage 
with other markets in 
order to move forward
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Past

In the fourth quarter of 2016, Sabana REIT’s dissatisfi ed investors 
raised the alarm on its poor performance: distribution per unit 
(DPU) fell 32.8% year-on-year to 0.88 Singaporean cent (0.64 
US cent) from 1.31 Singaporean cents (0.96 US cent) in the 
corresponding period of the previous fi nancial year. Th is was just 
the tip of the iceberg: as a result of the shareholder outcry, senior 
management left , merger discussions with E-Shang Redwood 
— backed by Warburg Pincus — fell through, and plans for new 
property acquisitions also did not materialize.

In January 2018, Donald Han was appointed as CEO, replacing 
Kevin Xayaraj. Under Han’s leadership, the REIT implemented a new 
strategy to rejuvenate its performance and gain back the trust of its 
shareholders.

“Th e strategy is [a] work in progress. Basically, the immediate focus 
is on positioning and intensifying our assets. However, there is 
not much to comment as the strategy is still in its early days, only 
announced earlier this year,” Han tells IFN. Th e REIT is also looking 
to increase potential yield-accretive acquisitions, both at home and 
abroad, starting next year.

Present

Gross revenue shrunk 8.6% year‐on-year during the second quarter 
of 2018 (Q2 2018) due to lower contributions from some properties 
and non-contributions from two other assets — one vacant and one 
divested in the fi rst quarter of 2018. However, things are beginning to 
look up for Singapore’s only Islamic REIT.

As at the 30th June 2018, while occupancy rates remained relatively 
stagnant at 84.5% compared with 84.1% as at the end of the 31st 
March 2018, distribution per unit for Q2 2018 was up 1.2% to 0.82 

Singapore cent (0.6 US cent). According to PropertyInvestSG, Sabana 
REIT outperformed all 40 REITs in Singapore with the highest year-
to-date returns at 16%.

REITs underperforming is not unusual; however, being the only 
Islamic REIT in the country, Sabana REIT has the extra burden to 
prove its worth. Some raised concerns on whether its deteriorating 
performance was underpinned by it being Shariah compliant.

Sani Hamid, the director of fi nancial planning at Financial Alliance, 
disagrees. “Th ere is a misconception that because it is Shariah 
compliant, it isn’t doing well. But this isn’t the case with Sabana. Th e 
issues faced by Sabana could be due to the inability of management, 
instead of the Shariah compliance of the REIT.”

Future

Moving forward, will the Sabana fi asco aff ect market appetite for 
Shariah compliant REITs in Singapore?

“All businesses come with risks. Being Shariah compliant doesn’t 
mean it does not have risks. Investors’ main focus has always been 
the business model of the REIT. Th is includes the feasibility of the 
investments and the assets invested in. If these are attractive, then any 
REIT will be very much welcome,” Sani expounds.

Han shares the sentiment, saying that regardless of its compliance, 
Sabana’s competition is still conventional REITs, and that investors 
evaluate performance, track record and business strategies before 
making an investment decision.

“Th ere are still lots of opportunities for Islamic REITs as they [carry] 
a little bit of uniqueness and branding. But at the end of the day, what 
matters to the market is if the REIT delivers its forecast. Th is would 
ensure confi dence among market players,” Han explains.

Th e Sabana scandal: Is the market wary of future 
Islamic REITs?
For almost two years, Sabana REIT, Singapore’s fi rst and only Shariah compliant REIT, was hit by a 
severe confi dence crisis driven by underperformance which led to the departure of its CEO. With new 
management in place, the REIT has fi nally improved its performance metrics slightly but, DURGAHYENI 
MOHGANA SELVAM asks, would the future of Islamic REITs in Singapore be tarnished by the blotchy 
history of the island state’s sole Shariah REIT?
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or Mun Fai Cheong (munfai_cheong@ssga.com or +65 6826 7517) at SPDR ETFs in Singapore. 

State Street Global Advisors

Gold as a Strategic Asset 
for Islamic Investors

Lack of guidance on the use of gold under 

previous Shari’ah rules

Gold has been widely used from ancient times to modern 
days as a medium of exchange and a store of value. 
However, prior to the introduction of the Shari’ah gold 
standard, there was a lack of understanding of gold in 
Islamic finance and how gold, as a highly liquid asset class, 
can be used by Islamic investors. According to Shar’iah 
rules, gold belongs to the broader category of Ribawi items 
along with silver, wheat, dates, barley and salt. Within 
Muslim society, these items are regarded as important 
daily life needs that cannot be hoarded and they have 
stringent set of conditions when transacting with other 
parties. 

For example, Ribawi items must be transferred on spot 
and cannot be used for speculation. Although, in modern 
financial markets, financial transactions, including gold 
transactions, are not always traded on spot and transferred 
immediately. Adding to the confusion, gold can be both 
a currency and a commodity under Shar’iah laws. As a 
result, the lack of clarity over whether investment in gold 
is permissible under Shari’ah rules has ultimately limited 
both gold investment demand as well as the growth of gold 
investment products in Islamic finance.  

Gold exhibits low correlation with other 

Islamic financial assets 

According to research by the World Gold Council4, gold 
shows virtually no correlation to major Islamic asset 
classes. It exhibited negative to low correlations to major 
Islamic equity indices (-0.01 to 0.13) and to sukuk and 
Islamic real estate investment trusts (0.02 and 0.01, 
respectively). 

The study4 also found that gold is less volatile than major 
Islamic equity indices and real estate investment trusts, 
as well as the Takaful index. It concluded that gold has 
performed better than other major Shar’ah-compliant 
asset classes over the long term3,5 and gold is larger and 

more liquid than Islamic assets that are currently available 
to Islamic investors.

Strategic allocation to gold can improve 

portfolio performance

At State Street Global Advisors, we believe investors may 
benefit from investing in gold due to its uniqueness as both 
an investment asset and a consumer and industrial good. 
Uncorrelated factors, such as global economic growth, 
income growth, monetary policy and market volatility 
drive gold demand and a strategic allocation to this unique 
asset class may help Islamic investors to pursue the 
benefits of gold. Our research has found that a strategic 
allocation to gold anywhere between 2%-10% in a well-
diversified investment portfolio over the long term can 
improve risk-adjusted returns6. 

Islamic investors may consider investing into SPDR Gold 
Shares (087) to gain exposure to the price of gold. As the 
world’s largest Shari’ah-compliant gold ETF, SPDR Gold 
Shares offers the following benefits to investors7:

• Transparency: The ETF seeks to track the price of 
gold minus expenses. The fund’s information, including 
market price, gold holdings and net asset value, are 
publicly available to investors.

• Accessibility: The ETF can be traded on the Singapore 
Stock Exchange through standard brokerage accounts.

• Cost-effectiveness: The ETF’s expense ratio of 0.40% 
per annum covers the ongoing costs of transportation, 
storage and insurance of physical gold, which are 
typically lower than the costs associated with the 
purchase, storage and insurance of physical gold. 

• Security:  The physical gold backing the shares of the 
ETF is held in custody in an allocated account, which 
means the shareholders of SPDR Gold Shares have full 
ownership of the gold bars. 

For more information please contact Matt Arnold (matthew_arnold@ssga.com or +65 6826 7518) 

The World Gold Council, in collaboration with the AAOIFI1, published a new set of definitive guidance, “The 
AAOIFI Shari’ah Standard No.57 on Gold and Its Trading Controls”, in 20162 on the use of gold in Islamic 
finance. The standard aims to explain the Shari’ah parameters for trading in gold and the Shari’ah rulings for 
gold- based financial products that can be offered by financial institutions. 
Since the launch2 of the gold standard, the Islamic financial markets have seen rapid growth in the development 
of Shari’ah-compliant gold products3, including gold-backed ETFs, physical bars and coins, spot contracts, gold 
funds and gold saving plans, providing Islamic investors many ways to gain access to the gold market.
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200002719D, regulated by the Monetary Authority of Singapore)  
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to change based on market and other conditions. This document 
contains certain statements that may be deemed forward-looking 
statements. Please note that any such statements are not guarantees 
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Important Risk Information

All forms of investments carry risks, including the risk of losing 
all of the invested amount. Such activities may not be suitable for 
everyone. ETFs trade like stocks, are subject to investment risk, 

ETFs net asset value. Brokerage commissions and ETF expenses will 
reduce returns.

Commodities and commodity-index linked securities may be affected 
by changes in overall market movements, changes in interest 
rates, and other factors such as weather, disease, embargoes, or 

speculators and arbitrageurs in the underlying commodities. Frequent 

costs such that they may offset any savings from low fees or costs.

appropriate for all investors.

This document may not be reproduced, distributed or transmitted to 
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information contained herein may not be distributed and published 
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permitted. Nothing contained herein constitutes investment advice 
and should not be relied upon as such. The value of the shares of 
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in question is suitable for him. The prospectus may be obtained 
upon request from State Street Global Advisors Singapore Limited 
(Co. Reg. No: 200002719D, regulated by the Monetary Authority of 
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CASE STUDY

Th e deal, arranged by RHB Bank Singapore and advised by Rajah 
& Tann Asia, was structured under the commodity Murabahah 
principle. Th e proceeds of the fi nancing are intended to refi nance 
existing facilities and to contribute to the group’s working 
capital. Th e refi nance is for existing facilities previously used 
for the acquisition of the fi ve-star SO Sofi tel Hotel. Th e deal is 
secured by a suite of securities, including the mortgage of SO 
Sofi tel Singapore Hotel.

Th e deal is the world’s largest Islamic bilateral hotel fi nancing deal, 
fi rst Islamic real estate fi nancing deal in Singapore’s core central 
business district as well as Royal Group’s fi rst Islamic fi nancing 
facility. 

In the past, there was unease among market players when 
hospitality-related assets were used for Islamic fi nancing. Th is is 
because using hotels and the like as underlying assets for Shariah 
compliant deals may be considered Haram as part of the hotel’s 
income could have come from selling alcohol and operating 
entertainment facilities such as nightclubs. 

For example in Malaysia, in previous years, hotels were considered 
not Shariah compliant if their revenue was made up of more than 
20% from the sales of alcohol, pork and other non-Halal food 
and beverages. In 2016 however, the Shariah Advisory Council of 
the Securities Commission Malaysia in a revision of its Shariah 
screening methodology decided that the 20% benchmark on 
hotel and resort operations under Shariah compliant business 
activity benchmarks was no longer applicable, saying that since 
the main purpose of hotel and resort operations is to provide 
accommodation.

Being able to mitigate the thought that hotels are naturally not 
Shariah compliant and to use the hotel as a mortgage for the deal in 
themselves are of a ‘rarity value’, said RHB Bank in a statement. 

“RHB Bank Singapore is focusing on a niche and targeted market 
for Islamic fi nancing. We see hospitality assets as one of the best 
performing real estate classes in Singapore and we will continue to 
remain aggressive in this sector from a fi nancing perspective,” said 
Nazmi Camalxaman, the head of Islamic banking at RHB Bank 
Singapore.

Hotel fi nancing in the Islamic industry is gaining traction. Earlier 
this month, Abu Dhabi Islamic Bank UK closed a commercial 
fi nancing transaction for the acquisition of a Travelodge Hotel 
located at London’s Heathrow Airport. In July, Al Yusr, the Islamic 
banking window of Oman Arab Bank, signed an agreement to 
fi nance the Movenpick Bowsher hotel. Earlier this year, Meethaq 
Islamic Banking provided an Islamic fi nancing facility to Al 
Khuwair Hospitality and Investment Company for OMR10.63 
million (US$27.55 million) to part-fi nance a three-star hotel to be 
operated by Hilton Garden Inn. 

Royal Group’s Islamic bilateral fi nancing: 
Singapore’s fi rst
With nascent Islamic fi nance development, it was Singapore’s turn to shine in the eyes of the industry last 
month with the closure of the world’s largest Islamic bilateral hotel fi nancing deal. Th e fi nancing facility, 
worth SG$120 million (US$87.53 million), was obtained by the Royal Group. 

Royal Group’s Islamic bilateral fi nancing

SG$120 million

11th July 2018

Obligor Royal Group

Size SG$120 million (US$87.53 million)

Type of facility Islamic bilateral fi nancing

Structure Commodity Murabahah

Value of project SG$300 million (US$218.84 million) 

Purpose • Refi nancing existing facilities obtained in 
the acquisition of the hotel

• Working capital

Underlying assets Five-star SO Sofi tel Singapore Hotel

Mandated lead arranger RHB Bank Singapore

Legal advisor Rajah & Tann Asia

Governing law Singaporean law
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Ladies and gentlemen, a very good morning to you. Th ank you 
for joining us at today’s IFN Singapore Forum 2018. We are very 
pleased to support this forum, which is taking place for the fi rst 
time in Singapore.

Positive outlook for global Islamic fi nance

Th e global Islamic banking and fi nance industry has grown over 
the years, in tandem with the rising demand for Shariah compliant 
investments. Th is is supported by an increasing range of Islamic 
fi nancial instruments available to investors.

According to a report released by the IFSB, the global Islamic fi nance 
industry had over US$2 trillion in total assets (across banking, capital 
markets and Takaful) at the end of 2017, aft er recording an 8% year-
on-year growth.

In Asia, where the Islamic fi nance industry has grown substantially 
over the last two decades, the appetite for Shariah compliant 
products continues to build. Th is growth momentum is attributed 
to Asia’s large Muslim population, strong economic and fi nancial 
fundamentals, a large investor base, as well as strong governmental 
support.

Over the years, Shariah compliant products have also become more 
appealing to mainstream investors who view them as a form of 
diversifi cation. Th ey are also increasingly appealing to investors who 
are looking for socially responsible investments, which take into 
account moral and ethical values, beyond fi nancial gains.

A growing Islamic fi nance ecosystem in 
Singapore

As one of Asia’s main financial centers, Singapore currently 
enjoys a diversity of local and international financial institutions 
offering Islamic financial services. The government continues 
to see the importance of Islamic finance. Islamic finance is 
key to enhancing connectivity between the Middle East and 
Asia, which can lead to greater economic and investment flows 
between these regions.

Notwithstanding the progress of Islamic fi nance in Singapore, there 
is still much more room for the budding industry to grow. SGX, 
as Asia’s most international exchange, is well placed to help global 
investors who want to partake in the Islamic fi nance growth story. 
Not only does SGX off er Shariah compliant stocks, it also off ers a 
fi xed income platform for Sukuk issuers looking to internationalize 
via foreign currency issuances.

In 2006, SGX partnered with FTSE and Yasaar to launch the FTSE 
SGX Asia Shariah 100 Index, comprising stocks in Japan, South 
Korea, Taiwan, Hong Kong and Singapore. Th is index saw a total 
return of 9.8% in the last year.

Launch of FTSE ST Singapore Shariah Index

On this note, on behalf of FTSE, SPH and SGX, I am happy to 
announce that we have just listed a new FTSE ST Singapore Shariah 
Index on SGX. Th is index tracks SGX-listed companies and aims 
to be a benchmark for Shariah compliant stocks based on FTSE 
methodology. At launch, there are 48 companies that are eligible to 
be included in the index. 

Apart from being screened independently by Yasaar against a clear 
set of Shariah principles, the constituents also refl ect the diversity of 
our exchange. Th ey come from our well-established REIT sector, as 
well as other key sectors in technology, consumer and maritime and 
off shore.

Th ese sectors have developed a strong investor following and 
competitive valuations. I am pleased to share that some of the 
companies in this index are here with us today at the forum.

With the launch of this index, we hope it would serve as a benchmark for 
Shariah compliant funds looking to invest in Singapore, and potentially 
pave the way for the creation of other Shariah compliant products.

In closing, I would like to thank all our distinguished panelists and 
guests who have taken the time to join us today. I wish everyone a 
fruitful forum. 

Th ank you.

Delivered by Chan Kum Kong, the head of research and products at Singapore Exchange (SGX), at IFN Singapore Forum 2018
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POST-FORUM REPORT

Moderator:
EMMANUEL HADJIDAKIS — Principal, Baker & McKenzie Wong & Leow

Panelists: 
MAJID DAWOOD — CEO, Yasaar
SAZALI BAHAROM — Country Manager, CIMB
SHAMZANI HUSSAIN — Managing Director and Head of Global Islamic Banking, FAB Siraj

29%
Excellent

24%
Average

47%
Good

We assess the latest opportunities for 
Islamic fi nance and investment in 
Singapore: what can the country off er 
and what are its competitive advantages? 
What roles can Singapore’s liquid capital 
markets and highly developed regulatory 
frameworks play and what can the 
Republic’s established buy-side and 
investment management community off er?

Islamic Finance and Singapore: Domestic and Global Infl uencers for Islamic 
Finance and Investment

Moderator:
LAWRENCE OLIVER — Director and Deputy CEO, DDCAP

Panelists: 
HAZWAN ALIF ABDUL RAHMAN — CEO, CMC Engineering 
MAAQIL BHOYROO — Head of EMEA Partnership, FTSE Russell
SHAMSUN ANWAR HUSSAIN — Managing Director, CIMB Islamic Bank
TODD SCHUBERT — Managing Director, Head of Fixed Income Research, Bank of Singapore

24%
Excellent

44%
Average

32%
Good

We assess the diversifi cation of funding for 
corporates and the potential for Islamic 
fi nancing. What industry sectors off er 
opportunities and what more can be done 
to make Islamic fi nance more appealing? 
We also address the potential for Sukuk 
in the Republic and identify what steps 
should be taken to deepen domestic and 
regional secondary markets and increase 
the tradability of such instruments. Lastly, 
we take a look at infrastructure fi nancing 
and ask what role Islamic fi nance can play 
in Singapore and the region.

Financing, Fund and Capital-Raising in Singapore: Islamic Options
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We assess the latest developments in 
Shariah compliant fi ntech and analyze 
likely industry shift s, regulation and 
developments in product, distribution 
and delivery channels. We also discuss the 
role of tokenization and robo-advisory in 
Singapore’s capital-raising and investment 
management environments. What are 
the latest approaches to incorporating 
coin off erings and cryptocurrencies into 
developed regulatory frameworks?

21%
Excellent

33%
Average

46%
Good

Moderator:
VINEETA TAN — Editor, IFN Fintech

Panelists:
ABDUL RAHMAN — Managing Director, Abdul Rahman Law Corporation
DIMA DJANI — Co-Founder and CEO, ALAMI
MARITZ MANSOR — COO, Ethis Group
MUHAMMAD ASSAD — Co-Founder and CEO, Tamasia

Fintech and Islamic Finance in Singapore

Moderator:
ALBERT CHENG — CEO, Singapore Bullion Market Association

Panelists:
ANDREW NAYLOR — Director, Central Banks and Public Policy, World Gold Council 
ROBIN LEE — CEO, HelloGold
ROBIN TSUI — Gold ETF Strategist, APAC, State Street Global Advisors

19%
Excellent38%

Average

43%
Good

Gold has come to prominence of late, either 
as an underlying asset or an asset class 
in itself. We take a closer look at recent 
fi nancial products structured on or around 
gold and ask if the upward trend is set to 
continue.

Gold — All that Glitters
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Moderator:
ARMIN CHOKSEY — Partner, PwC

Panelists:
ARIFF SULTAN — Regional Director, IdealRatings
PATSIAN LOW — Director, Asia Policy Forum, Asian Venture Philanthropy Network  
PETRA DAROCZI — ESG Ambassador and Asset Management Specialist, Th omson Reuters
RALPH DIXON — Director of Environmental Investments, YTL Corporation and CEO, YTL-
SV Carbon

19%
Excellent29%

Average

52%
Good

We examine responsible, ethical investment 
and green fi nance in Singapore and 
Southeast Asia and identify the prospects 
for Islamic fi nance and investment to thrive 
in this active sector. Do green bonds and 
Sukuk off er viable long-term investments 
and how can the industry address the 
relative scarcity of credible climate-related 
and low-carbon investment opportunities?

Ethical and Responsible Finance in Singapore: Opportunities for Islamic 
Finance and Investment

Key takeaways:

It is exciting to see the convergence of Islamic fi nance 
with capital movements that seek to create positive impact 

as much as fi nancial returns. AVPN [Asian Venture 
Philanthropy Network] membership and stakeholders 
are beginning to show interest in the developments in 

Islamic fi nance. As we are seeing many areas of alignment 
between ethical and responsible investment and Shariah 

compliant fi nance, we should see more opportunities 
ahead to convert intent to action. Th e industry can benefi t 

from more dialogue and best practice development, so 
that we can realize the potential and opportunities for 

Islamic fi nance and other forms of capital to create more 
impact together.

Patsian Low is the director of the Asia Policy Forum at 
Asian Venture Philanthropy Network.

She can be contacted at patsion@avpn.asia

With green bonds and Sukuk, a company is required to align itself with a set 
of disclosure requirements, fostering transparency, accuracy and integrity of 
information related to environmentally sound benefi ts, as well as associated 

risks. Green bonds off er relatively less risk than regular bonds, whereby 
potential environmental impacts are being taken into account, thus lowering 
the risk of loss in green bond investment. Other than that, green bonds and 
Sukuk are capable of off ering long-term investment also due to their good 

risk-adjusted returns. 

Industries can address low-carbon investment opportunities by issuing green 
bonds to mobilize new sustainable, climate-aligned assets, closing the climate 
fi nance gap, signaling sustainability aspirations to investors, as well as looking 

for third-party certifi cation of environmentally conscious achievements. 

Ralph Dixon is the director of environmental investments at YTL Corporation 
and CEO of YTL-SV Carbon.

He can be contacted at ralph.dixon@ytl.com.my..
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Ethical and Responsible Finance in Singapore: Opportunities for Islamic 
Finance and Investment

Key takeaways:

• Th ere are no global standards for environment, social and governance (ESG)/sustainable and responsible investment (SRI) and responsible 
fi nance. Every jurisdiction has its own standards as to what constitutes ESG/SRI and responsible fi nance. ESG can be done in diff erent forms 
and shapes and it is not necessarily bound by ‘ethical’ boundaries. Europe and the US are leading in the space of responsible investments and 

it is fairly new to Asian investors.

• Islamic fi nance with the emphasis of negative screening of the ‘sin sectors’ falls within one of the seven methods of responsible fi nance 
and there are attempts for Islamic fi nance to adopt positive screening in ESG/SRI, in addition to the sin sector screening. We therefore are 

beginning to see the convergence of responsible fi nance with Islamic fi nance in the asset management space.

• Green bonds issuance, despite being at the nascent stage, is set to grow in Asia with the acceptance of such bonds among Asian investors. 
Th ere are to date fi ve green bonds issued. Issuers are grappling with the standards to adopt for green bonds which is causing a bit of delay in 

green bond issuance. However, over a period of time, this matter will be resolved.

• Th ere is a relationship between philanthropy and impact investing in private banking, high-net-worth and ultra-high-net-worth clients, 
when these clients demand fi nancial products which conform to responsible fi nance. Th is creates a demand for such products and spurs fund 

managers to create such products.

• Regulators have an important role to play in expanding the cause of responsible fi nance. Given that in Singapore, regulation matters and 
creates momentum, it would be good for the regulator to create the policies for the ESG issues for which the market will benchmark the 

products to be created.

Ariff  Sultan is the regional director for Asia Pacifi c at IdealRatings. He can be contacted at asultan@idealratings.com.

Responsible investing, which refers to an umbrella of strategies, from ESG (environmental, social and governance) integration to impact 
investing, has seen signifi cant developments in Southeast Asia in recent years. Leading pension funds such as the Employees Provident Fund 
have shown commitment to Shariah compliant investments, while others such as Temask Holdings in Singapore have integrated ESG factors 

into their investment process.

Most stock exchanges in the region have also been actively encouraging fi rms to adopt sustainability reporting and ESG indices have 
been launched to encourage sustainable practices. Most recently, we saw the launch of a Shariah compliant index to track SGX [Singapore 

Exchange] stocks – an indication that Islamic fi nance and responsible investing strategies such as ESG integration are converging.

On the investment management end, fund managers are setting up internal teams to explore ESG screening. While responsible investing 
remains largely in the hands of institutional players due to their high initial investment amounts today, we are seeing the introduction of new 

instruments, such as positive impact notes, to allow smaller institutions and high-net-worth investors access to responsible investments.

Key to these developments are regulators of the respective jurisdictions, who have not only introduced the concept of responsible investing, 
but also designed relevant frameworks for stakeholders who are new to these investments. It is still early days for responsible investing in 

Southeast Asia, but we can certainly expect to see more developments as regulators continue to promote awareness and compliance among 
market players.

Armin Choksey is the leader of the Asia Pacifi c Asset & Wealth Management Market Research Centre at PwC Singapore.
He can be contacted at armin.p.choksey@sg.pwc.com.
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SPEAKERS’ LIST

Name Job Title Company Name

ABDUL RAHMAN Managing Director Abdul Rahman Law Corporation

ALBERT CHENG CEO Singapore Bullion Market Association

ANDREW NAYLOR Director, Central Banks and Public Policy World Gold Council

ARIFF SULTAN Regional Director IdealRatings

ARMIN CHOKSEY  Partner PwC

CHAN KUM KONG Head of Research and Products, Equities and 
Fixed Income

SGX 

DIMA DJANI  Co-Founder and CEO ALAMI

EMMANUEL HADJIDAKIS Principal Baker & McKenzie Wong & Leow

LAWRENCE OLIVER Director and Deputy CEO DDCAP

MAAQIL BHOYROO Head of EMEA Partnership FTSE Russell

MAJID DAWOOD CEO Yasaar

MARITZ MANSOR COO Ethis Group

MUHAMMAD ASSAD Co-Founder and CEO Tamasia

PATSIAN LOW Director, Asia Policy Forum Asian Venture Philanthropy Network 

PETRA DAROCZI  ESG Ambassador and Asset Management 
Specialist

Th omson Reuters

RALPH DIXON Director of Environmental Investments, YTL 
Corporation and CEO, YTL-SV Carbon

YTL Corporation; YTL-SV Carbon

ROBIN LEE CEO HelloGold

ROBIN TSUI Gold ETF Strategist, APAC State Street Global Advisors

SAZALI BAHAROM Country Manager CIMB

SHAMSUN ANWAR HUSSAIN Managing Director CIMB Islamic Bank

SHAMZANI HUSSAIN Managing Director and Head of Global Islamic 
Banking FAB Siraj

TODD SCHUBERT Managing Director, Head of Fixed Income 
Research

Bank of Singapore

VINEETA TAN Editor IFN & IFN Fintech 
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ATTENDEE COMPANIES

90 North Real Estate Partners

A&G

AAA Assurance PAC

Abdul Rahman Law Corporation

Ableace Raakin

Accordia Golf Trust

Aerides Investment Holdings

Al Rajhi Bank

Alami 

Aliph Global Capital

Allen & Overy

Arshiya

Asian Venture Philanthropy Network 

Baker & McKenzie Wong & Leow

Bank Islam Brunei Darussalam

Bank of Singapore 

Bernama

CGS-CIMB Securities

China Sunsine Chemical Holding

Chynge Singapore 

CIMB

Clyde & Co

CMC Engineering

Conduit Securities 

Cosco Shipping International

DDCAP

Delta Neutral 

EC World Asset Management

Enrich Management Consulting 

EPF Malaysia

Ethis Group

Eversheds Harry Elias

Fab Siraj

Fidac Holdings

Financial Alliance

First Abu Dhabi Bank

Five Pillars 

FTSE Russell

Groupstar

Hellogold

HHP Law Firm

Hoolah

IdealRatings

iFAST Financial

Indo Investment 

Inventis Capital

Inventis Investment

JPMorgan

KGI Securities (Singapore)

IBKM

Lumiq 

Manulife 

Maybank

Merrill Lynch

Monetary Authority of Singapore

Netlink NBN Trust

Neu Entity

Northcote Hill Capital 

NUS Law

Paia Consulting

Prudential BSN Takaful 

PwC

Qatar National Bank

Resolution Capital Management

RHB Bank Singapore 

RHB Securities Singapore 

RHT Compliance Solutions

Sabana Real Estate Investment

SAS Institute

SBI Brunei 

SGX

Shenton Wire 

Singapore Bullion Market Association

Standard Chartered Bank

Starhill Global Reit

State Street Global Advisors

Stratagem Consultants

SWIFT

Tamasia

Th e Perth Mint

Th omson Reuters 

Trend Global

University of Malaya

University of Warwick

UOB Kay Hian

Venture Corporation

Wong & Partners

World Gold Council

Yasaar

Yoma

YTL Corporation

ZCA Capital 

Zhongtai International 
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OVERALL EVALUATION

Pre-event Contact

Overall Evaluation of the Speakers

Would Delegates Like to Attend 
Singapore Forum 2019?

Venue & Facilities

Delegate Breakdown

Delegate Breakdown (International & 
Local)

Overall Evaluation of the Event

Delegate Job Title Breakdown 

Delegate Job Title No
 Board Level Management 56
 Senior Management 31
 Management 35
 Executive 24
 Others 8

Total 154

55%
Excellent

9%
Average

36%
Good

58%
Excellent

19%
Average

23%
Good

64%
Excellent

9%
Average

27%
Good

42%
Excellent33%

Average

25%
Good 84%

Delegates

16%
Speakers

36%

5%
23%

20%

16%

8%
No

92%
90%
Local

10%
International
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TESTIMONIALS

A pleasure and honor to be part of your successful event. It was well organized and very professionally 
executed.

RALPH DIXON
Director of Environmental Investments,

YTL Corporation and CEO, YTL-SV Carbon

Well done on the well-planned event, very good panel topics and private dialogue.

SAZALI BAHAROM 
Country Manager, CIMB

A well-run event!

CHAN KUM KONG 
Head of Research and Products, Equities and Fixed Income, SGX

Indeed, it was a great event aft er a long period that I have not engaged with IFN programs when I 
covered consumer and later commercial banking portfolios. A lot of changes in the industry as well.

SHAMSUN ANWAR HUSSAIN 
Managing Director, CIMB Islamic Bank
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